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Ch E RS RO IR, bt 100101) G EEREMEBRHFSAERE, LT 100039)

B E ORMARRZR LN, RS, AT E - EFE IR REEXEAD
HIHR., KEFRBERASAREL., HRFHAELFMAEL, REBFTRMARHGHR. L
Je BAE A AU . DA BE R LI A A e M6 A5 B R P R R B8 EAT AL EF R A Hrh MR
AR ALK, fhL ik KA BT KRR 7 A SR, oA 300 % H 3 & 5 508K
B, ARMREZIZIEZIAE., ARTIPURALSARNBRMELT S, o, BRARE LT L
JER| R EH IAE T, RIAR RSB MA AL,

KR SEMAER; AAAIAR; T RITAHER

S B849:C93

<R RRAL XX — ST 2001 R E R H, T SRR 8 I . $2 R Gusfield (1975)140 2%, 41X
FH U R eI - — R MR R 2 T g5 fg b BIEA G  AE X (hn 3Bt. HIX Z5) Ao &R
AL 2 % RIMTEE S AL X7 J 48 JLAE R TH), BT RIAE X (AR AR SR RS . J5 —FhAb X
FHESX —H ST T KRR, RIIELSE 5 2 )1 26 R S A AT A DX BT (0 ) 1 S
FERARC AT B A X, JRE g AR X IR A A ZE % (Muniz & O'Guinn,
— 3 WK B S s AR AL . AR S5 BT R 2001).
JHEAL: DXRE A 9 48 R R0 R IS, MBS T aX — 4B 0% Anderson 7F 1983 F it T E 4L X
WESCTEE B i) E BRI, JF 370 S AR XA 5T (imagined community) [ &, fth A 1 2 ¥ 2%
TSR N BEAT TR . BOGAEAHTIVA DI e e oAb T A — AR AR ABAT B Ok,
ARIEG F, fal T AR eI T 1], B [ T 3X AN AR A T 2 B AR b ik o A28

HHOEE [ AR DB 1) R RN H ARk A — R AN A S ST AR ) R oK, T 2
| S pEit X4 AR TR T 32 UHEAT B A8 U RN N i {8 W] B B R —
1.1 #HRBHEEHS i BB 9% (affectual tribe)(Maffesoli, 1996). 5 1 [X

X (community) & 1R 2 A [R5 X, fH g AHEE, T RSB AR, B A I ™ A
K B — A AN R g R, B AR, ATLLR AR AL A .
4 [ R RE T B AT & 1 41 41 (Glynn, 1986; FLIR W IR 2 5, T 0 25 (R 2T IR R A SR A
McMillan & Chavis, 1986). Hillery (1955)ik 4k 2 VRIS RN BE AT, DAL ifn 7= 26 7 — o (0 11 X
X HA =ANbRE: frE, thamahmpess. g X BRAEIX (virtual community). 3X— & ok
S 8 Ak DX T8 J i T AN 0l T A A X ) A 1 Rheingold (1993) i, F LA IR TR LE1E 1 45
JE X, e HLE) JE fiR AL X 03 2 () ST R AR A8 it = AR IR Ak 2 BT 44 . Ridings, Gefen 1 Arinze
77 2, TR 45 2 48 45 X A] LSS T e 02 1) — M iy (2002) T Ay i 4D AE X J2 |l — B A 3 [ 2% 0 2 47
(A A4 BT A J 1), ARATT 30 3 IR 2 1R AT A KA A 4
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NGr F L0 T IL R R P n) B, X R ) AR X B RR A
HE $1 P3 (peer-to-peer problem solving) f [X
(Mathwick, Wiertz, & Ruyter, 2008). izl P3 X
ANTE T AL X, BRI B T G (S B A
5 SR OG, RS A R BR T — R 5 L
1.2 fhgd X

7E R B, Muniz Z8(2001)38 7« At
X ”(brand community) B . AL X S FR—
AFFE N, A2 PR HI, BT R
A EE R AR AR RAD SN 1= VAl (1 I R 5
Muniz F K, fhRAE R = AN 200 505 o3 a2
(DA o Tz 201, 8 O T A X A4
[ —Fh N ZE I SE, B[R] 2475 1 (consciousness of
kind); (2) H] T 55 AL DX s SO A0 A SR A% ¢
()R AE DX B PN 508 ol 13 P — o 4 T A Ao L [R]
R A, R .

2 Mg XEXARREH

FE i RAL X R & Pt 2 5, 3K A
AR SCIE T T 2 M= i 280, b iR
(Algesheimer, Dholakia, & Herrmann, 2005;
Luedicke, 2006; McAlexander, Schouten, &
Koenig, 2002; Muniz et al., 2001), B % %
(Bagozzi & Dholakia, 2006; Schembri, 2009), i
B ML (Hickman & Ward, 2007; Muniz & Schau,
2005), HiRE A A KA (Cromie & Ewing, 2009;
Thompson & Sinha, 2008), F 3 (Ouwersloot &
Odekerken-Schroder, 2008), = % 2 |id (Carlson,
Suter, & Brown, 2008), 42K 4k F 44
(Hickman et al., 2007)%5: 4%,

Muniz 55 A\ 2001 4F FJBFFER I, it AL X BE
A LS B R A 9 6 R AR X, AT DL AL S
BRI o T B AT AT T R 2 T N L
X, 7E AR o LA DX 53 1) 5 43 55 3L th il 2R
BEAT Y b 5 TR T AL 2 AR, I AT RESE 2
I e 2 DAL U U SC AL AT G B . WFST 4
RN WAL DR B AR AR SE RN,
TN AT IF AL B CRAL D Sy, i 4 A ity jt 5] I
BeR M58 A i L, B A B B BT
(oppositional brand loyalty); [A] B j¥ 52 tH AR 5C A
A DA R R SRR 2, AR 23 0 A 2G 1
EARIES), 4r I IS IO 2 ke B
Je, i R DX R AN AR AT I — T R AN
HoAfth i 53 B TE B TTAR IR,  Eean ® i Al AN AL X

BTE % 5L B I I T DL R, DA A A HE Al 1l D3 3 )
PRI S I i £ 5 B 45 5%

ZJE BRI LA T A B g e, I
HAE 5K BL: Algesheimer 25 A (2005) B
e R BN, W HE S MW E 8 R (brand
relationship) Ff] 4F 8 £ 52 M AN 44 1) b J A8 B
Z HF AKX W EE; A, Schouten,
McAlexander fll Koenig (2007) A\ NiH % # 57/~
i R R R R E MR R, B
5 M A Ak B R4 X 16 Rl N FE BE (integration);
Casalo, Flavian Fll Guinaliu (2008) U {EWf 57 §§
W, 9 S XA X RS R FR A B T4 e A
PR, DA BRAMS 5K S5 m
AL DRIX —AT Sy A B S B v i U R . B
Kb, TEMRAL X S 5 KT s B A A X F
F TRD R, 1 90 38 K 12 W R A DX A 2 A TR &
R, AF YIRS R SEAT A S E

AT MR e R TR ) AR BN, R
st AL DX 3 0 I T A BEAR I PEAY . Luedicke 75
2006 IS R I, HUMMER ¥4 (M9 &
AEAEM TN H2 2 HUMMER 4 2 A7 VR 48
rh 2 TOUVE e S s U0 S 15 T AR BE R A L A O
WEF, B0 R ILRG T PEFE A DX i 51— M AR AN
AT Ho A a4 S R L P, B AN B
T TR LAAD LAt 5 < E A e R L IR BR R
(Schembri, 2009).

MPRE, CATRMNEERWETAIT
d R DX AR R X, (BB E FE T SRR
B o S PR L 2 2 A TR . Thompson 55 A
75 2008 & T UHEHUEAF(CPU FHLEL %) bt )
WS IR, TR ANV 2 5 AT LA R I A A
ZAEG B g . XTI A2 RS
3 BT TR UL, KPR RS I VE AN B
T 7 e B 17 L (Bb a0 5% 4 i BRLAE T 35 1 Ab
THARGUEHAT, I 2 S HE OB ™= ), AMMETE
Zom AL X S 5RO, JE0 I S84
it R AT BE R ST BOK o [FJI, Algesheimer 45 A
QOO FITFAL R E/R, HEERRMAEX S
(R S o I S [ ol N N s S
(normative community pressure). iXFlJE J1 2 FRAK
A AL X P HERE B S 5 K7, B AT figt
B B 3 77 AR 2L T BH P (reactance)” Y Oy BEOIR
A%, N R AR i R AR R
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PR — R s BEAA, S R AR DX AR B H SR
SR AN AR A 2 A TR — WL AR IR 4 4L
A1 4x TA [) B U o 400 A P R A R T Ak TB) AT O |
% 0 3 X (ethnocentrism), B B4R 4T Jy v 22 21
HA SR 1 P B 44 i 4T (in-group  favoritism) Al 41 B {4
i W. (out-group derogation)(Eysenck, 2000). Sherif,
Harvey, White, Hood F1 Sherif (1961) il i %411
1117 52 56 (The Robbers Cave Experiment) & 3£
TR B ZS BEFIAT N B T % MR 25, I 1 g
T UL SE P 58 B8 (Realistic Conflict Theory). 4K 1M
Tajfel (1978) I\ K IXFH R I ATEor, BRI
BN RN RS RN B R - = R . SN
FEW, JFFEMER BB T HSIARER. T7E
Tajfel F3¥K, AR fE T B g,
BRE A OB T e r S B, [F AR E]
S N > S = I o i 7 S S I {10 (= S L e
(k= T, ik, 2006).

A, AR IS S 73R A3 B4 FF AR
WA 20, T T B 2. A B =A
TR R, 4% 4> F(social-categorization) . FE<>
Ltk % (comparison) Fl F #% X 4; (positive
distinctiveness). MR #2503, fEES R
I R P BEAT R X 43, B 8T R A AR ) IX
T, A A B A4 P ARACL R S v T A4S [R) 22 R g K,
FH LSRG AR 1Y B B PE A4k 25 A ] . Ellemers,
Kortekaas Fll Ouwerkerk (1999)iA h#t£A [A) AL $5
N RO G IR = A5 N B B AN A4
HoE Tt B IA S 52, B E o255
B AT PR A AR IR T 3X — 5 i 1A (B i, B
LN = s A £ R NS B R N R -
RI1E R 15 . Bagozzi 5% A (2006)18 1k BF 58 & 3N,
XA B 78 5 B AL S AR R EAE G, 3
AE AR E 5 B[R] ) T e, e 2% 5% T I 3R 4k SR AT
Ho XL IR UL, AL DX R IE 2 2 T A
N

1M Muniz 25 A (2001)34 H i i A DA 0
43 g T B 1 3L 22 % 1 (shared  consciousness) IE
AL IO TR AR 32— B X R 0 T Ik
ZEIR, B AT X A 5 —Fh Py 7E 5 Bk
gl R IE R AR SN RO e | R g
MA— B I WA T3, [ RAF 5T i

I #¢ W] BE 44 52 36 (minimal-group) iFE B, B 2 30
NG BE B — AN S 0 B SO S8 b 2, A A DA
JL 77 A2 B R B 1) 1R 10 R0 AT A (Tajfel, 1970;
Tajfel, Billig, & Bundy, 1971). 7E7H 2RI 97 A5,
PP ASTTAE AL 45 1. 3) 0 BE A 4 B G M Bk < AH 5
# X", Cayla 1 Eckhardt (2008)iA 4 42 1K 7EAS [A]
B 5% 1A N T8 o A G e DX ST T R e R AL 1 B
T R &5 0 A BR AL IR R i s G Y T R AR
P KT WAL PBF ST RN, B = R
178 2 BAR WA 5 AR & HE AT #L 2 BB, #)
3R 5 1% — BEAR = A2 T A2 A ), IR T A
FERHE T 5 A% 3% (Carlson et al., 2008). WIFT#H
5 K Pl R B 1 AR 5 AL DXOBR A o0y B R AL X
(psychological brand community), X7E 5 FhFE
AR T B RRAL R O A, AR AR T R
JE A DX B

S E SRR Y PR S N I N &
R ETER T AR R LE, [Nk 5 B 3
o e R LR PR T T 20 R
(Thompson et al., 2008). X /& A A fE4E & ELE 1)
AR, AMARCH T SR B B i ) T 7R
A b R R 22 5, JFO0F A 30 01 45 1 S AR
WV, 1 45 SRR AT B8 5 B0 44 P 52 . Hickman
£ (2007)ZEWF I R B, A IR o 1) A XK 5
UL I) T 5% B G M IE R P AT B R B,
BTN TR AR, BRI
25 77 A SR R R A IR 1% 25 IR

[, [ G PR ol B I 5 R . i 2R
ARG MR AT AL S LR B, VRS B
B IIVEAY, L A T — e Al & i
7 3 [Pl R /TS B [ A e o WA YN [ 1
Wr(Tajfel & Turner, 1986). TEXFIE LT, #5914 2%
A TR B ARG (R T A i R S A1), T 1)
TR AL S B IR B X SR uE, B0 2 W S e 4
FULER 77 W (E i, 0, 2007); T A2 A TR v
0 53 0 5 ] e AL S A M T 5K, SINHT
Pl 32 4 5 (B 20t i TR A T 46 ) S 4 3 A 47 o5t P 1)
Pk, FE A AT AR SR MOAL 45 55 4 10 S (Lb n 2+
TE G TR OB ) 3E T S BB A4 R b 58
(Thompson et al., 2008). A W, L4 bt —
75 THI AT DA AT 9% 2 MEAT 1 Foar 25, HE AR 8
FRAL DX (4 T 1, 575 — 7 T ] DA Y ok o 1) 4
WEEER J), YRR AL IR T .
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KAl AL D ) — S84 2 2 SUR I, K E
REUAL X H A — L 2 EEOR M B, A
ATHERE AR S 3 b LI H KRB AW R &
X4k X ) S0 7 A5 AE (Algesheimer et al., 2005;
Muniz et al., 2001; Muniz et al., 2005). Tajfel %
A (1986) A K iX & MATEAL 25 43 R IE FR ., |
T4k (depersonalization) i % A T AH W Ji
RS o BBAh, RE ALKl B AR AR B AR N
O A Jy R ER 2 (0 A A AT O B
17 #(Bagozzi et al., 2006; Hickman et al., 2007;
Muniz et al., 2005; Schembri, 2009; Thompson et
al., 2008). 2 A [A] FLE A K I A2 B IX 73 Ji i
FERAE R, RIANMA D T 3R BUR B PPN 2
TEAL 2 U B I AH DG HE B %% ) RINAG T th 4,
AT 5 B0t TR AL X o R 0 24 T 38 8 A A BT AL
SRR LS

A2 R AR A B B2 SRAF AR 1 B R F
Hr, AW A BE ST E N A 3 A B
(subjective uncertainty reduction) & #E2 WA [A] i 72
() E 3 FHl(Hogg & Terry, 2000). Adjei, Noble il
Noble (2009) & Hi 7 9% 35 1% 1 2 18] 1) 76 2000 8
BT R B 1) D S e 3R, T HE A I L ARIAR T g
AW Bt 2N w7, AXALIE T 2% 5 30 o A2 U IR
TREN B AN E
32 mBHXMES 5. HXITAEREHU S

X T AL DT L ARORE, AR 2 AT ST

NG RN CIEE R P =W (R R NP 5 ) =
H 2 E S 5 AR IR 2 T B 3 LB AR K
We 2 H A e O RIAT O B 6 AT T
fIRRE o

F 4 2 AU K I O N ZRAT O I s IR 3R,
JEHE KRBT R EAM LR T — 2 2
TR, Hp ik E AR o RIAT O Bk
(Theory of Planned Behavior, &% TPB). TPB
T LB W F Fishbein (1963) 1% @ 1 25 14
1 (Theory of Multi-attribute Attitude). i% ¥ I 7k
BREVGEAT AR, WUARAT A 45 F I g Ryl
NP EAT NS . 5K, Fishbein Al Ajzen (1975)
#2048 tH B4 4T 9 B8 (Theory of Reasoned
Action), TA AT N B W 24T 4 7 BE A 30
.2 J5 T KEE 13 H UL, Ajzen (1991)
gh A SRR DL I T AN AT b X — AR, I
BEAERE T TPB. WU ANMAT N =
R ATERI R I REM . AT AR & VeSS A4 )
ffd. XEEFEMESKRBRTITHEE
(attitude toward the behavior). Z=M VL (subject
norm) A 51 % 47 4 # ] (perceived behavioral
contro) =N AF &, FFILE P E T AR IIAT AR
Wl o TRHAT by 1 552 B 48 o R R A S PEAR R A 1
A AT sk, s seAT st & E
WA RAT A (Ajzen, 2002). TPB HI 45 Hg 5 A
B 1(BOoClE, Y065, 2008).

AT i TH

(RCES \
LG >
AT A e

K1 o RIAT A B R R

o R R AL XA AE R R R IR DG B R o
MRS . AT RFEE DN, E2EH
WX PR S G NS HAT N 8 W AL X B 1
T Y114 (Schau, Muniz, & Arnould, 2009). Bagozzi
55 (2006) iz A H #% $& 1 AT R A€ B (Model of
Goal-directed Behavior, fj#X MGB)X il % &5 5

T ARG B B HLAN S5 SR AT T 81T . MGB 2
Perugini fl Bagozzi (2001)7E TPB Hy%:Al &, A
T ARSK (desire) M1 71 1 1% 4 (anticipated emotion)Z5
A fER M — A R 5K MGB XY
TR F WA X 2 517 A& RN W0RE
ATRIMGE Sy o HARSRUL, AR KB AT N &
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] 3K — v A AR g 245 R SEBRAT R, AR GSR & 52
AR, WM. TS &% — R 50001 R AR & 3t
PRI . 4% A 20 B 22 1 B0 0, AIAT
AR KRR P S B P 10 o T 2R3 2 A
h S 5XFAEXIE H A I, I Ak
A ) SR AL X, 2 JRSR . Casalo ZF A
76 2008 AEIWHFST AR H, T X AL X
PEMRESBERWILS5KF, Fii—P %
M AN 4 X 4t X[ 1% K K 1 (affective commit-
ment). BRIk, & BERAMATAT b B2 152 .

[A I} Bagozzi %% A (2006)7EWF 5 1 #5 H, &
MRS X T 9 2 ok i 2 S 5 XS Eh
ANTEZE MR F . R O B S A
DX FE O A, A AN AR UK — AT B 16 1T e
R, IR ARER o XAt AR S 1 J SR (R 3=
MG ) (0 5, 25 T 2 52 R 2 3 N AL
X AR, F i &g IR AL IX R S 5K
o Az Hh, Algesheimer 45 A (2005) 48 Hi 4 X B
JU P FE )74 6T B 3 I AL X 2 55 K CF B R
WRE 7 A SRTRT S R, A DX B DR Ay o o Ji BRI v

Z INBE ARG Bl I 23480 Al SR T RE IR B 27,

P2 AT — P B . X MO0 T47 4 45 31
PRAGIRTT g IE & MGB F 3 I MRS 4 = .

Schouten %5 (2007)7EAF 5T R I, ALK iEZ)H
it s MK 7 fk 56 (transcendent  customer
experience, fAjFX TCE) AR GEME 5T 4 Hbfilt N
R, 5K TP E. XA A& H R
TCE &R — R AG S AR50, 7 RPhRe B 140
ER ARG B A T W R E R . BUR S
25 TPB Hh H AT AR AN, & P i A
IXARAT ARG, 10 RAT R B dis il H R 1 — ol
Pt B (Perugini et al., 2001).

4 {FEMMFNRE
4.1 EHh

il PR DX 4088 R I AT AR TE S AP B B, Y
I AH S AR XS B> (W, 2007; X ER, SR,
A4, 2009), REZWFE B SN RER.
T RIAT A B8 DL A AR OC B8 Sk Al B i R AL X T
SR I — eI, JER B 4R R TR R R
PIHLH -

KB4 523 N i WAL X A% o a2 2
H AN, R T A 5 Ak 2 A R R 2 TR
PEHS 2 78 W AL DX AR o fk 2 DA R g

X 2 12 5 K1 i R D kR . AR
SR I LR, T 9 A S A0 3R M (Newton)
Pl ANV B FE 2 S5 AT AR AR B 2% RO 4 R 3L R
T e AL T 5% 0 AR 1 A & 41 2 (Muniz et
al., 2005).

AH LG 41 25 DA IR B O 3 b AL DX T
PWAERERR, TFRIAT A B8 0T 22 0 FH R R R 1 2 &
2 5 (b AL DX ) AT RE SRR . Bagozzi 45(2006) K AJF
R R BRI RIAT A B PR B AR &
FEL EWMAE . TS 2 SRR R, 1
X B S b 2 KOV # TS AR R R T
TAEH

B2, Fh gy o B ATV A DG H VS AE R AL
DX B HID R IR T — S R I RR, AR
K S RAL X R R S AR LN 281
et — DRI, fE BB HELE L H DGR 3 A
RS T AT B — P e
42 R

AR AE S AT AR G BE8 AE S R AL XA 8K
(9 R R AR LR LA TS D)

(DFIA BB E R R4 B, F X 1
A A S AR, T AR 2 DA R SR AR B P A A
ESRBIMR T AR VPN R T B R IR A G
WFFUR I, A B B PR 41 43 H A7 (9 G i
Tt FE 45 5% Wi 4 3% o 106 AS [ 20 4 B o R 1 O
Y5 (Kim & Drolet, 2009). HB4 BEAK 3 %14 75
I DL R AR 3R R R 2 6 BB B AR O R A
B AL X S SR A SRR R, N T
Wit o B Ry B R 1 1) f . —

() KVEAL N U - 7B (W T 35 3 4
JTA R s TR A P S R Pk . R 2
PR (R A A e e, SR 2 AR e e A AL
SINIR B o TR 5 R AL X ) 3 5 ok i e AT Ak
Hb R v AR B A 2 AR, A S A T el B
PRAT T B o 0 H A R T R R R, I )
KAF BN B RV, TS 5 MBF 5 T L
B

G)tE & AR R0 & 7 VL i el o Tajfel %5
(1970, 1971)R Fl 1) 5 1 F A4 0F 5 90 X B8R A1
AT RSB A5 8] T N, B A A —
Fh ] B A e = SOSE B AN A 24325, A 0TS bR
MOl EAh, LS b R X AT AE PO AL 20 B
WA R R T WS A AT RSN
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(K300 T Bro A Ja A ) IR ) BEAR HE S
BIER TR, AT IS T2
DI e A2 AR A A A 1), I8k — 20 R 3K 28 1)
iz HI 20 AL X WF 98 25

(DHFFUR BRI LI DA FORHR I MK —
T O AR XN T, SRV BRI U B 2 2 A
DR o AR AE DL SE A0 rh, ot RS R 4 e )
H 2B AR AT RE T I AL X, JFAS— 52
AR T AL B R X ZE 5 ] RE 2 W R ST AT
DL B 3 X ity R A DX PR B IE A SR DUK A XA
MBS AR R, LR
B CAT U A OGS iR .

(5)BLAL, b RRAL DR U TG 7, AT
FEo AT A B ORHOR IR T 0407, mREARAT h —
HL R SR 2 UL G i i SR 25 IR S 22 57
DR A AR T7 IO AR AR SO 5ET, dh A X
WFFEMIN ] — 2 2 S ELHUIT R mie T HL, B85 3C
T A B T A OC HE MM A 4K

EEP N
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Formation and Development of Brand Community:
the Perspective of Social Identity and Theory of Planned Behavior
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Abstract: A “brand community” is a specialized, non-geographically bound community, based on a
structured set of social relations among admirers of a brand. By mainly employing the social identity theory
and the theory of planned behavior, existing studies try to reveal how brand community forms, develops and
functions. Findings indicate that factors such as consumers’ attitude toward brands and perceived subjective
norms will influence their community participations. In turn, community participation can result in brand
identity, and consequently maintain and improve brand loyalty. Authors argue that more relevant variables,
such as self-esteem, self-awareness and social identity threat, should be incorporated into the research of
brand community. Authors also caution that cultural differences need to be taken into account in indigenous
research.
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